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Facebook Messaging Scripts 

Below are private message scripts you can personalize and send to your friends 
on Facebook. These messages are designed to create curiosity. Do not send to 
random people. Do not post your link.  Do not try and “sell” them in the initial 
message.  

Your goal is simply to create curiosity and build value in joining the Facebook 
group “community”, then add them to the private Product Group and/or 
Opportunity Facebook Groups. 

TIP for Best Response: Check out their profile and see what they’ve been up to! 
Like and comment on some of their posts. Chat with them and warm up that 
relationship before messaging!  

 

Initial Scripts: 

Reaching out to a new friend: 

Hey (first name)! Thanks for accepting my friend request! Nice to meet you! 

As you start paying attention to who’s liking and commenting on your Facebook 
posts, you’ll find a few things: some of these people are your Facebook friends 
but you’ve NEVER had a one on one conversation with them: 

Hey (first name)! I noticed we’ve been Facebook friends for a while but have never 
actually connected. How are you doing?  

 

For someone you just haven’t talked to in a while: 

Hey Mary! How’s it going? 

Once you say hello, just continue the conversation as you would if you and Mary 
were sitting down at a local coffee shop drinking your favorite latte.  

What you want to do in this conversation is ask questions and LISTEN. 
Remember… you are NOT here to pitch your business! You’re here to have a real 
conversation like a real person, and if… and only IF during this conversation, you 
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hear them mention a need that your product or business could solve, you can 
come back to them later.  

There are certain conversation topics that are ideal for building relationships, and 
naturally lead to your prospect mentioning a need if they have one.  

  

We use a handy acronym for these conversations:  

F.O.R.M. 

Family, Occupation, Recreation, Motivation 

So, tell me what you do? 

Are you married? Do you have any kids?  

What do you love to do for fun?  

Do you travel often?  

How long have you been a (nurse, teacher, stay at home Mom, etc.)? 

We’re not interrogating, be conversational but... remember the person asking the 
questions is in control of the conversation.  

When your prospect asks what YOU do, don’t avoid the answer, but always circle 
back to them. Don’t get weird… just have a normal conversation and a genuine 
interest in getting to know the other person. 

So, how do you reach out to people about your products or business? There are 
two ways to do this: leading with the business and leading with the product!  

When I can, I always prefer to lead to the business because it’s easier to default 
back to the product if they say no. Also, by leading with the business you naturally 
grow your business faster. 

Sample Scripts for 2 Days Later: 

I was thinking about our conversation we had a couple of days ago, and you 
mentioned [insert their need] and I’m not sure if what I do would be a good fit but 
I wanted to mention it in case it might be able to help you [solution to need]. 
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If they didn’t mention a need, you can still reach back out a couple of days later 
and offer an invitation for them to look at your products/service. 

Simple Invite Scripts for Product and Opportunity Facebook Groups: 

Product Group:  

Hey (first name)! How are things?  

(catch up a bit and find out what they’ve been up to and how they’ve been doing. 
When in doubt, think FORM: ask them about their family, occupation, recreation 
and motivation) 

Hey so I wanted to run a quick idea by you. Some of my business partners and I 
have a Facebook community that is focused on [your product niche; health, 
jewelry, travel, etc.] that people have been getting a lot out of.  

It’s a fun group that already has (almost 100, a few hundred, over 1000, etc. 
[check the group and be truthful]) people in it and I thought you might enjoy it 
too!  

We give away lots of free stuff each month, and I’ve found the [your niche; health, 
jewelry, travel, etc.] tips to be really helpful! Let me know if you would like to 
check it out and I’ll add you. If not, no worries. Either way, love seeing you on 
here! 

When your friend responds back with, “what are the products” or “what is the 
community” or “sure, add me!” Simply add them to the community! Tag them in 
the welcome post then send them this message:  

I’ve added you to our [name of group] Facebook community! You’ll learn more, 
get any questions answered. If you like what you see, I’d love to have you as a 
customer. But regardless, hopefully you’ll win some freebies! Welcome to the 
group!  

Opportunity Group:  

IMPORTANT: Find out their NEED – what do they want more of? What do they 
want less of? You don’t have to interrogate them. Just ask! And more 
importantly… LISTEN) 
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You can invite ANYONE to join the product group. But if you identify a need, this 
is a great time to invite them to the Opportunity Group (and anyone you add to 
this group, should also be added to the Product Group so they can learn more 
about the products, as well.  

Hey (first name) How are things? 

(Catch up a bit and find out what they’ve been up to and how they’ve been doing. 
When in doubt, think FORM: ask them about their family, occupation, recreation 
and motivation)  

Hey!  I wanted to run something by you. I noticed from your fb posts/remembered 
from our conversation that you (wish you could spend more time with your kids, 
have been really frustrated with your job, wish you could travel more, etc.).  

I recently started a new business that allows me to work from home using 
Facebook, and omg it’s been so much fun! I can add you to a private Facebook 
community that you can check out. It’s blowing up right now and I’m already 
experiencing success (share what your company is doing for you [or what you plan 
for it to do for you] and WHY you got started).  

When your friend responds back with, “what is the business” or “what is the 
community” or “sure, add me!” Simply add them to the community! Tag them in 
the welcome post then send them this message:  

I connected you as mu guest to our [Opportunity Group Name] community and 
tagged you in the welcome video that explains everything about the company, 
products, and how you make money and the results people are having.” 

I’m also going to add you to 1 more Facebook group where you can learn more 
about the products!” 

 

 


